
KNIGHT OF 
THE ROAD
Driver Ian Booth gives an insight into his enjoyment out on the 
road – Words by Brenton O’Connor, images by Geoff Parrington

E
very truck driver can relate to working huge hours, 
being away from loved ones for extended periods 
of time, and coping with long periods of isolation 
as they “make a mile” up and down the country. 

Some drivers struggle with life on the road, while others 
seem to thrive. Our profile this month highlights the latter 
alternative as we talk to Ian Booth.

Ian Booth and his wife Pam, of Bairnsdale in eastern 
Victoria, run a one-truck operation exclusively contracted 
to Dyers Gippsland Transport as a tow operator. 

Meeting Ian is an uplifting experience. He loves his job, 
loves his truck, loves the company he works for, and loves 
spending time behind the wheel – during our time together 
he repeatedly marvels, “how lucky am I?”.

Ian comes from a non-trucking background and was born 
and bred in the south-eastern suburbs of Melbourne. His 
father was a taxi owner-driver who worked exceptionally 
hard to put Ian and his sisters through school and into 
tertiary education. 

Upon completing high school, Ian received the marks 
required to be accepted into teacher’s college. After a year 
of study, he felt it wasn’t for him, and decided he wanted 
to follow an ambition to become a truck driver. 

Without a family involvement in trucks, in the early 
1970s he attended one of the early heavy vehicle driving 
schools in Melbourne to get his semi license. The test 
was undertaken in a one-tonne Dodge truck at the age of 
18.5 years old. 

Once licensed, Ian left Melbourne and headed east, 
approaching every transport company along the way 
hoping for a start. Given that he had zero experience with 
trucks, tarping or load restraint, no one was prepared to 
give him a go. 
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Today, that partnership continues as they run their business 
with Ian handling the driving and Pam taking caring of 
the administration and compliance. Like many small 
businesses, their combined commitment makes it work. 

Many transport operators refer to the “good old days” of 
road transport, during which overloading, substance 
abuse, and regular speeding were commonplace. 

Ian’s recollection is perhaps more relevant: “Those days 
were more old, than good!”  

One comment made by Ian that is relevant to my own 
upbringing was the ability of kids in days gone by to be 
able to attend a transport yard and travel with their Dad 
in a truck on school holidays. It was during this time that 
these kids learnt how to restrain a load, how to grease a 
truck and how to hook up a semi-trailer. 

The price of progress and the importance of health and 
safety obligations today results in kids no longer allowed 
in most yards, or in the cabin of the truck with their father.

He finally arrived at Hancock’s Transport in Lakes 
Entrance, which in those days was a major player in the 
transport industry. During a brief introduction with John 
Hancock, Ian was asked: “Can you tarp a load? Do you 
know how to tie down a load?” (either ropes or chain and 
dogs) – to which Ian answered, “no”. Hancock replied, 

“well, at least you’re honest, get yourself a logbook and be 
back here at 3pm”. 

Ian duly returned with logbook in hand, and was presented 
with his first truck, an AB160 petrol International hooked to 
a single axle flat-top semi-trailer and was sent on his way 
to Melbourne with a load of fresh fish. Out on the open 
road and with a smile from ear to ear, Ian said to himself: 

“How lucky am I? I’m getting paid to drive up and down 
the highway!” 

Ian adds: “In those days, truck drivers were paid 
particularly well, earning $175 in my first week, which was 
high compared to $80 for the average wage at the time.” 

This began a career in road transport that now spans 
more than 40 years and continues today. It’s also how 
Ian met Pam, the “office girl” at Hancock’s Transport. 
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Ian and Pam run a Kenworth K200 Aerodyne that’s 
exclusively contracted to Dyers Gippsland Transport 
as a tow operator. The truck runs from Bairnsdale to 
Melbourne on a Sunday and Monday with a driver, then 
it does two trips a week from Bairnsdale through to 
Newcastle return with Ian at the helm. 

Ian’s immaculately presented K200, which includes many 
extras such as second exhaust and second air intake snorkel, 
is powered by the X15 Cummins, with an Eaton 18-speed 
manual, and Meritor diffs with a 4.11:1 rear axle ratio.

Like many truck owners, Ian was dismayed when 
Caterpillar pulled out of the on-highway truck market, as 
he had run numerous Kenworths and Western Stars with 
the big yellow engine up-front. 

Prior to Caterpillar pulling out of supplying engines to on-
highway, Ian’s only Cummins engine experience had been 
somewhat limited. 

Despite a poor run with an E5 Cummins in his previous 
truck, (a Kenworth T409 SAR), which was rebuilt at 
300,000 km due to excessive oil consumption, the new 
X15 in the K200 has been performing much better. With 
over 500,000 km on the clock, oil consumption hasn’t 
been an issue. The truck is recording over two kilometers 
per litre on single trailer work, at high gross weights, a 
good result given the nature of the run from Bairnsdale 
through to Canberra is very steep and winding, with low 
overall speeds due to tight corners. Ian is at pains to 
explain Cummins was most helpful and supportive during 
the excessive oil consumption issues with his E5 and 
states their warranty is excellent.

Ian’s preference is for a bonneted truck, and ideally he 
would like a T909 with a large bunk. However, he is now 
pulling a PBS 52-foot Vawdrey fridge van for Dyers which 
necessitated the need for a cabover truck, a change from 
his previous 48-foot fridge pan which was OK length-wise 
behind the T409SAR with 36-inch Kenworth Hi-Rise bunk. 

Questioned on the reasons behind the continued 
purchase of Kenworths, (except for a brief period of two 
Western Stars when Kenworths were in short supply in 
the boom year of 2007, prior to the GFC), Ian said it comes 
down to two reasons – firstly, the positive experience 
encountered at Gippsland Truck Centre (GTC), the local 
Kenworth dealer in Bairnsdale, which is only about five 
kilometres from his home.

Gary Harris has looked after him from a sales perspective 
for many years, and all work, including regular servicing at 
30,000 km intervals, is done by the team at GTC. 

Ian is a big believer in preventative maintenance, and at 
each service does something in addition to an oil change, 
the most recent of which was having the belt tensioners 
and V-belts changed. 

“As a single truck operator, reliability is everything. If my 
vehicle breaks down, I would need to go to the hassle and 
cost of hiring a replacement vehicle in order to meet my 
sub-contractor load commitments,” Ian says. 

The second reason Ian buys Kenworth is resale value, and 
the ease of selling. 

Ian is under no illusions about the nature of his job as a 
sub-contractor and the fact that a prime contractor needs 
to give just three months’ notice of termination. In such a 
scenario, Ian feels the Kenworth would be a much more 
saleable proposition than European makes, helping to 
remove any potential negative equity concerns. 

Whilst that reasoning may underpin Ian’s thoughts on 
vehicle resale, he has nothing but admiration for Dyers 
Transport, and is thankful to them for the ongoing work 
opportunities that are both regular in terms of workload 
and payment terms. 

“Even in the quiet times they still give me my regular loads 
each week, which is essential to both make a living and to 
be able to make the payments on my truck,” he says. 

In a fleet of several hundred company trucks, 
Ian is clearly doing something right to maintain 
his unique position as a tow operator.
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